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Text

Home Buyer &
Seller Information
Resource
In these pages you will find information about Kim Pitaniello and how she can help you understand the
process of listing your home, and information regarding the purchasing process. You will also learn why
RE/MAX and RE/MAX Alliance has become a top choice for homeowners when listing their home.
You will also find answers to many of your questions and information to educate you on some of the steps of the
selling and buying process. If you have any questions after reviewing this information, please call me at anytime.
I will be giving you regular updates and/or recommendations; however, never hesitate to call me with any
questions or concerns.
I would appreciate the opportunity to work with you on the marketing and sale of your home, as well as
representing you through the purchase of your new home. Thank you! - Kim Pitaniello

Committed to getting you
the results you deserve.
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Meet the Team

Get to know us!

You deserve to successfully sell your existing home and/or buy your dream home!
Kim Pitaniello is your Colorado Real Estate expert.

Kim is one of the most respected real estate professionals in the Colorado Front Range and nationwide. That’s because
she is dedicated to offering her clients detailed, superb customer service.

Kim

Chris

Kaycee

Brandi & Tasha

Kim Pitaniello

Kim and her husband Chris moved to Denver in 2003 from California. Kim obtained her Colorado Real Estate
License in 2004 and began her business helping relocation clients find their homes in the Denver Metro area. Since
2004 Kim has grown her business and has sold over 3000 transactions resulting in over $500 million in sales volume.
Kim is one of the most respected Real Estate professionals in the Denver Metro Area. Her attention to detail, superb
customer service and marketing skills have led her to be one of the top brokers in Denver. Kim has received the
RE/MAX Hall of Fame award and the Circle of Legends award. She has also been recognized as the top producer
in the Wall Street Journal and Lore Magazine.

Chris Pitaniello

Chris started in the Real Estate business in 1992 as a Real Estate agent in Tulsa Oklahoma. Chris moved into the
servicing area as a Loss Mitigation Counselor in Tulsa. Chris moved to California with First Nationwide where he
ran Special Servicing. Kim and Chris moved to Denver in 2004 were he started a Special Servicing group at Lehman
Brothers. Chris joined Kim in 2005 to help her grow and manage her business. Chris continues to help Kim grow her
business as her marketing director and manages client relations.

Kaycee Lockridge

Kaycee started in the Real Estate business in 2004 in Steamboat Springs while attending some college courses. In 2006
Kaycee moved to the Denver Metro area where she married her husband and continued to work in the Real Estate
business. In 2007 Kaycee obtained her Real Estate license and started working with Kim. Kaycee works directly with
Kim on Real Estate contracts, listings, marketing and marketing reports, accounting and showings. Kaycee is also a
dog lover and enjoys working with Tasha and Brandi at her feet every day.

Brandi & Tasha

Brandi is 14 and Tasha is 6. They Keep the team excited and organized!
720-CallKim or www.720CallKim.com | Kim Pitaniello
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The Power of RE/MAX

RE/MAX: The Brand
QQ

National TV Advertising - The largest Share of Voice in the business

QQ

www.remax.com - The most visited web site of all real estate brands

QQ

global.remax.com - Exposing your listing to an international buying base

QQ

Long symbolizing the fact that dreams come true the RE/MAX red-over-white-over-blue design is known around the world

QQ

A fleet of over 120 RE/MAX Hot Air Balloons

QQ

Innumerable yard signs in neighborhoods

QQ

Billions of dollars invested in RE/MAX advertising worldwide

QQ

The industry’s most productive network

QQ

Over 100,000 Agents with the highest average experience, over 13 years per agent

QQ

Market Share - Approx 17% US, 33% Canadian

AROUND THE WORLD
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International Network of 100,000+ Agents

QQ

Operating in nearly 100 Countries

Stats

The Power of RE/MAX

The Power of RE/MAX
Who says brand doesn’t matter?

THIS COMPANY WITH
A FAMILIAR BALLOON
LOGO SAYS THAT
NO ONE SELLS
MORE REAL ESTATE

Jefferson County, Colorado
January 1, 2015 to March 31, 2015
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Note: This bar combines the “sold” listings of all office locations and independent offices of each multi-office or franchise organization
identified, which listings were sold by such organization itself, or with the aid of a cooperating broker, according to data maintained by the
Local Board or Multiple Listing Service for the geographic area indicated. The bar graph compares all those listings that were “sold” by each
organization during the period January 1, 2015 –March 31, 2015. This representation is based in whole or in part on data supplied by the Metro
Denver Association of Realtors. Neither the Association nor its MLS guarantees or is in any way responsible for its accuracy. Data maintained by
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Note: This bar combines the “sold” listings of all office locations and independent offices of each multi-office or franchise organization
identified, which listings were sold by such organization itself, or with the aid of a cooperating broker, according to data maintained by the
Local Board or Multiple Listing Service for the geographic area indicated. The bar graph compares all those listings that were “sold” by each
organization during the period January 1, 2015 –March 31, 2015. This representation is based in whole or in part on data supplied by the Metro
Denver Association of Realtors. Neither the Association nor its MLS guarantees or is in any way responsible for its accuracy. Data maintained by

I will provide you with detailed statistical analysis of your neighborhood
720-CallKim or www.720CallKim.com | Kim Pitaniello
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Working with Kim

Why Sell with Kim
Keep as much money in your pocket as possible!

Kim Pitaniello has an experienced team of professionals to help you sell your home with success. Our goal is to make the
process as easy as possible from the initial phase of getting your home ready, pricing and listing your home, to the final
stages of closing, we’ll be with you every step of the way!!

Kim’s Platinum buy/Sell program will save you money!!!

On a recent sale, Kim saved the seller’s $11,319…that went to their pocket at closing!!
Getting your Home ready

Kim will provide expert advise on getting your home ready for the market.

Professional Photography

Your home will be professionally photographed inside and out.

Virtual Tour

Our professional photographer will get the right images to showcase your home and design a custom virtual tour. This
will be featured on top real estate websites and social medial sites. Interested buyers get a great preview of your home.

Internet Marketing

We use technology to your advantage. Kim’s team will help ensure you homes is seen by the widest audience possible
including top real estate websites and social media outlets.

Pricing

Kim will assist you in pricing your home correctly from the very beginning
based on her knowledge of local and national trends. You will receive
ongoing feedback and we will advise you if price adjustments are
necessary.

Negotiations

Kim has closed more than 3000 homes since 2004 and has the
expertise to get you the results you deserve.

8 Kim Pitaniello | www.720CallKim.com or 720-CallKim

Combine the Power of
RE/MAX With One of Their
Top Agents in the World and You
Have an Unbeatable Combination!
Successfully helping her clients through the selling and purchase process since 2004, Kim has
gained the right experience and knowledge to assist you with your real estate needs. Through
her Platinum Buy/Sell Program you can rest assure you are receiving top-notch service while
keeping more money in your pocket.

Committed to getting you
the results you deserve.
Nobody in the world sells more
real estate than RE/MAX.

720CallKim.com or 720-CallKim

Working with Kim

6 Reasons Why You
Should Employee Kim
to Sell Your Home
Kim Knows the Industry

Kim has the knowledge, skill and experience that produces results. Kim knows the actual selling prices of comparable
homes (your competition). She can advise you as to the best methods of enhancing certain features of your home to
make it more attractive to a prospective buyer.

Kim Knows Where to Look for a Buyer

Kim works with the relocation departments of major employers and with a national referral service. Through creative
advertising, Kim will do on your home, and on similar homes in the same price range, she will be able to generate
prospects for your home.

Kim Knows How to Negotiate

Rarely is the original offer accepted without further negotiation. An experienced third party, familiar with all aspects of
real estate is best qualified to negotiate a contract and to act as a mediator between Seller and Buyer.

Kim Knows How to Expedite

Most transactions involve a search for financing and working with lenders, attorneys and title companies. Kim will
supervise and coordinate the details leading to a successful closing.

Kim Works Full Time

When you employ Kim to sell your home, her office will be on the job seven days a week. Kim’s support staff is
available every day and evening during the week. This assures you that appointments to show your home are handled
efficiently. You can feel free to go about your normal pursuits, secure in the knowledge that Kim and her team are
taking care of the business of selling your home.

Kim Guarantees Her Work

Kim works for nothing until your home is sold for the price and on the terms and conditions agreed upon by you.
When you have received your check for the proceeds from the sale, then, and only then, does Kim get paid.

Committed to getting you
the results you deserve.
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Working with Kim

Why Buy with Kim
Custom Technologies

With our technology, we have the ability to present brand new listings to you right when they come on the market
before other agents even have a chance to show them to their clients.

Expert Negotiation

Kim has closed more than 3000 transactions since 2004 and has the knowledge and expertise to get you the results
you deserve.

Dedicated Team

When you buy a house with Kim, you have her team working for you. If you need to see a house we can
accommodate you. Kim is a full time agent and works 7 days a week and her team of experts can help guide you thru
the process.

Platinum Buyer Program

We guarantee to negotiate from the seller services that will protect you and your home like Home Warranties and
Extended Coverage Title Insurance. If these are not included in the sale we will ensure you are provided with them,
even if it is at our own cost.

Averie and Tyler looking for their new home.

Kim’s services
are free to you
as a buyer!
She gets paid
from the seller
and only when
you close on
a home.
720-CallKim or www.720CallKim.com | Kim Pitaniello

11

Testimonials

Client Testimonials
Our home was under contract in no time!

Kim is amazing! We have worked with other realtors in the past when our neighbor recommended Kim.
From our first meeting, we knew she was the realtor we needed! After a thorough walk through of the home,
she outlined her strategy to include marketing targets, pricing, staging etc. Her advice and direction was priceless, the photographs were gorgeous and communication was outstanding. Our home was under contract in
no time! Kim cares about your family and works very hard for YOU! We couldn’t be happier with her work
ethic and results!! We would HIGHLY recommend Kim Pitaniello!!
- Cinnamon and Eric, Parker, CO

Our encounters with Kim have been nothing short of amazing.

We had the opportunity to utilize Kim as both a buying agent and a listing agent. Our family has come in contact with a number of
Real Estate agents due to the fact that we have needed to relocate because of our careers. Kim is one of those rare Real Estate professionals and is able to present the options which will enable you to meet those requirements. When it comes time to either list your
property or make an offer on a property you want to buy she brings a uniquely spot on perspective to the trends in the market which
enables you to make the best decision possible. She is simply the best agent we have ever worked with.
- Doug Von Stein, Castle Rock, CO

Kim’s enthusiasm, experience, and market knowledge were instrumental.

Kim helped us sell our condominium and buy our first dream home. Her personal touch and sense of humor made the entire process
enjoyable and relatively stress free. We think she is absolutely the best!
- Katie and David, Centennial, CO

Thanks to Kim we successfully purchased our first home.

We had a wonderful experience with Kim Pitaniello. We were referred to her from a friend and were very
pleased Kim was extremely timely in her responses and was flexible with our busy work schedules. She was
incredibly timely in getting showings set up and very thoughtful about our needs. Thanks to Kim we successfully purchased our first home as a family! We will definitely be back to Kim for our future needs!
- Sara & Chris, Aurora, CO

Kim was amazing during our home buying experience!

She is very knowledgeable about the Denver area and all the suburbs surrounding Denver. She was always available to show properties
and always answered her phone and email which I really liked! She made the home buying process easy, stress free and fun!
- Lisa C, Highlands Ranch

Kim is amazing!

We have worked with other realtors in the past when our neighbor recommended Kim. From our first meeting, we knew she was
the realtor we needed! After a thorough walk through of the home, she outlined her strategy to include marketing targets, pricing,
staging etc. Her advice and direction was priceless, the photographs were gorgeous and communication was outstanding. Our home
was under contract in no time! Kim cares about your family and works very hard for YOU! We couldn’t be happier with her work
ethic and results!! We would HIGHLY recommend Kim Pitaniello!!
- Keith and Ann, Centennial
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Testimonials

Testimonials

The sale of our home took place without a glitch.

My husband and I recently sold our home in Parker, with Kim Pitaniello as our listing agent. We would highly recommend Kim for a
number of reasons. Kim is always available, to answer any questions you may have, either by phone or email. She patiently walked us
through the entire process. Kim gave us expert advice on how to stage our home, and what improvements needed to be made to get the
top dollar for our home. Kim gave us expert guidance on pricing our home as well. The sale of our home took place without a glitch.
Kim is extremely professional, covering all details of the entire transaction, and she has a fun, vivacious personality, to top it off.
- Don and Faye, Parker, CO

Kim has helped our family with several real estate transactions, both buying and selling.

We have dealt with several real estate agents over the years and give Kim credit as the best. Great marketing, lightning fast communication, attention to detail, great people skills, and trustworthy are just a few of Kim’s qualities. If you are looking for someone to
give their best effort in every circumstance, then Kim is the real estate agent for you.
- Dave and Patti Nelson, Thornton, CO

We were able to get a house with everything we wanted, for the right price!

We enjoyed working with Kim Pitaniello to purchase our first home. She made the process smooth and easy
to understand. She was personable, attentive, and fought hard for us. We were able to get a house with everything we wanted, for the right price!
- Laura and Jay, Denver, CO

I made the right choice!

I do auto glass repair and replacement at Richie’s car wash in Parker and Kim is one of my customers, so I thought it would be nice
if she could find me a condo and also sell my parents home in Castle Rock. As it turned out I made a wise choice. She found me a
very nice location with all the criteria that I requested. She also did a great job of selling my parents 25 acre home. Thank you Kim.

Every time something would come up that had the potential to kill the deal,
Kim somehow found a way to make it work.

I must admit that past experiences with real estate agents have not been the best, so I was somewhat hesitant. We were downsizing
so we had a large house to sell and a smaller house to purchase. We hired Kim and she very professionally guided us through the
entire process. It was very evident from the start that she is very well known and respected throughout the industry. As we dealt with
the different agents both buying and selling, it seemed that she knew everyone and everyone knew her. I was always very impressed
with how she had time to show us the many homes that we were interested in. We went out on the weekends and in the evenings in
our search for a new home. She made us feel like we were her only clients. It amazes me how she was so responsive to our questions
and always returned phone calls quickly. But what was most impressive was her negotiating skills. Things got sticky both selling our
home and buying the next home and every time something would come up that had the potential to kill the deal Kim somehow
found a way to make it work. Denver’s real estate market is crazy right now and I am extremely glad I had Kim on my side going
through this process!
- Roxanne and Alan, Aurora, CO

Perhaps most importantly Kim delivers results.

This is quite possibly the easiest recommendation letter I have ever had to write. Kim is unequivocally one of the best brokers in the
business. Our network contains thousands of active brokers and Kim would easily land in the top 10. I personally started working for
Kim over 10 years ago. She is a consummate professional with a deep understanding of the markets in which she serves. Kim takes
pride in every single listing and she is a resourceful problem solver. Perhaps most importantly Kim delivers results. Her work ethic is
second to none and you can count on her to work tirelessly on your behalf.
- Ryan and Katie, Highlands Ranch, CO
720-CallKim or www.720CallKim.com | Kim Pitaniello
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Awards

Platinum Club Award - 2005

The Platinum Club Award is given to RE/MAX Sales
Associates whose paid commissions in a given year totaled
$250,000 to $499.999.

Chairman’s Club Award - 2006, 2012, 2013, 2014, 2015
The Chairman’s Club Award is given to RE/MAX Sales
Associates whose paid commissions in a given year totaled
over $500,000 to $1 million.

Diamond Club Award - 2007, 2008, 2009, 2010, 2011

The Diamond Club Award is given to RE/MAX Sales
Associates whose paid commissions in a given year totaled
over $1 million.

Hall of Fame Award - 2008

The Hall of Fame Award is given to RE/MAX Sales
Associates who have earned in excess of $1 Million in
paid commissions within the RE/MAX System.

Lifetime Achievement Award - 2011

The Lifetime Achievement Award is given to RE/MAX
Sales Associates who have:
QQ Earned in excess of $3 Million in paid commissions
within the RE/MAX System
QQ Completed 7 years of service with RE/MAX
QQ Attained the Hall of Fame Award

Circle of Legends Award - 2014

The Circle of Legends Award is given to RE/MAX Sales
Associates who have:
QQ Earned in excess of $10 Million in paid commissions
within the RE/MAX System
QQ Completed 10 years of service with RE/MAX
QQ Attained both the Hall of Fame Award and Lifetime
Achievement Award
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Kim with RE/MAX Founder Dave Liniger.

RE/MAX Brokers – All of Colorado
2014 – 19th		
2013 – 2nd		
2012 – 1st		
2011 – 1st		
2010 – 1st

2009 – 1st
2008 – 1st
2007 – 5th
2006 – 10th

RE/MAX World Wide Awards
2011 - #7 US
2010 - #5 US and #19 Worldwide
2009 - #6 US and #9 Worldwide
2008 - #5 US and #5 Worldwide

Miscellaneous Awards

Wall Street Journal – 2013 - #82 Broker in the US
Wall Street Journal – 2010 - # 15 Broker in the US
Wall Street Journal – 2009 - #5 Broker in the US
Wall Street Journal – 2008 - #22 Broker in the US
Lore Magazine – 2008 - #22 Broker in the US

Kim in the News

Kim Appears on
ABC’s Nightline Prime

Kim Pitaniello, a RE/MAX Alliance agent in Greenwood Village recently appeared on ABC’s Nightline Prime “I Want
That House.” The feature is centered around the current upswing in the residential real estate market, which as a result,
has created situations where buyers are finding themselves in bidding wars.
“I was excited to be a part of a feature that really sheds light on where we are currently at within the residential real estate
market and how in many cases buyers are going head to head with other buyers in bidding wars,” said Kim Pitaniello.
It has been the hottest real estate market in years with home prices going up so quickly. Also featured in the video is real
estate guru and Shark Tank Investor Barbara Corcoran who says “there is so much demand, not enough inventory, the
builders can’t catch up fast enough … we just don’t have enough houses to go around.”
In the video, Pitaniello is shown working with buyers in the Highlands Ranch area who are new parents looking for their
first home to raise a family. As they explore multiple listings and attempt to make numerous offers, they are realizing how
fast homes are going under contract and becoming unavailable. Of the five homes visited by Kim’s buyers, four of them
had offers within 48 hours and went under contract.

“In some cases, homes aren’t even on the market for less than 24 hours before receiving
offers that exceed the asking price,” said Kim. “With so little inventory and an abundance
of buyers, the ball rests in the seller’s court and as a result, requires buyers to act fast and
with strong offers.”
As shown on ABC’s Nightline Prime feature, there are many cases where buyers are attaching personal notes, videos and
pictures to their offer letters in hopes of persuading the sellers to choose their offer.
Kim has been in the Denver and surrounding areas over the last 10 years, she has been one of the top RE/MAX agents in
the world. Kim specializes in the Denver metro area, focusing mostly in the southern part including Greenwood Village,
Highlands Ranch, Parker and Castle Rock.
“We were very pleased to see Kim be a apart of ABC’s feature,” said Chad Ochsner, RE/MAX Alliance president. “Kim
has really focused and worked hard on adapting from the buyer’s market to a seller’s market, while still servicing her
clients with speed and results.”

720-CallKim or www.720CallKim.com | Kim Pitaniello
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Platinum Buy/Sell Program

Platinum Buy/Sell Program
Sellers, John and Shila took advantage of Kim’s Platinum Buy/Sell program. Through this
program, they were able to put an additional $11,319 in their pocket at closing!

Home sold by Kim for John and Shila through Kim’s Platinum Buy/Sell program.

John and Shila’s new dream home.

The service and personal attention we received from Kim was
exceptional from beginning to end.

“We had the pleasure of working with Kim Pitaniello for the sale of our previous home and the purchase of
our current home . The service and personal attention we received from Kim was exceptional from beginning
to end. She is a true professional who cares very much for the clients she serves and delivers on her commitments. Her strong negotiation skills were key in obtaining the best offer for our home and favorable contract
terms, enabling a seamless, stress-free move. Kim was able to deliver creative solutions and she continued
to assist us well beyond the closing date. We highly recommend Kim to anyone buying or selling a home.”
- John and Shila, Parker CO

With the power of RE/MAX and a top producer
at RE/MAX Alliance, your home will receive
maximum exposure to the market place.
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Platinum Buy/Sell Program

Sellers, Chris and Marie took advantage of Kim’s Platinum Buy/Sell program. Through
this program, they were able to put an additional $5,720 in their pocket at closing!

Home sold by Kim for Chris and Marie through Kim’s Platinum Buy/Sell program.

Chris, Maria and Sienna’s new family home.

Through Kim’s Platinum Buy/Sell Program, we were able to make an easy
transition from our old home to our new home.

“Kim sold us our 1st home a few years ago and with a growing family we turned to her again to help us find
our new family home. We listed with Kim and were under contract in 2 day with an over full price offer!!! We
were able to pull more than $50,000 in equity from the sale and with Kim’s Platinum Buy/Sell program we
had even more $$ in our pocket at closing. This helped us put a nice down payment on our new family home
and gave us more buying power. We were able to move right from our first home as Kim negotiated a small
lease for us so we did not have to make a double move. Kim also saved us money during our inspections. We
were able to reduce our price while hiring a contractor to do the repairs that were needed. We highly recommend Kim when buying or selling you’re your home. She is committed to getting you the results you deserve!!”
- Chris and Marie

If you would like more information about Kim’s
buy sell program contact her at: 720-CALLKIM
or go to her website at 720CALLKIM.com

720-CallKim or www.720CallKim.com | Kim Pitaniello
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Preparing to Sell

Prior to Listing
General Interior of House
Cracks in walls repaired
Touch-up or re-paint
Leaks Repaired
Watermarks covered
Floors cleaned or refinished
All closets cleaned
Lights operating
Wallpaper secured
Window coverings clean
Carpets steam cleaned

Basement
No evidence of water penetration
Dampness removed
Cold water pipes covered
Sump pump installed
No musty odors
Drains cleared
Furnace cleaned
Storage neatly arranged
Excess storage removed
Floor swept
Handrail secure
General Exterior of House
Paint or touch-up house paint
Gutters recently cleaned
Missing shingles replaced
Lawn
Lawn in good condition
Kitchen
Sink free of stains
No dripping faucets
Appliances in working order
Pantry neatly arranged
Freezer defrosted

18 Kim Pitaniello | www.720CallKim.com or 720-CallKim

Patios
Wood stained or painted
Fencing secure
Front Door
Newly painted
Doorbell operating
Door brass polished
Hinges oiled
Bathrooms
Sink stains removed
Leaky faucets repaired
Grouting stains removed
All joints caulked
Missing tiles replaced
All fixtures operating
New shower curtain
Driveway
Resurfaced
Potholes patched
Recently sealed
Living & Family Room
Furniture positioned to show space
Windows
Windows operating freely
Cracked window replaced
Windows washed
Trees/Shrubs
Dead branches pruned
Dead shrubs replaced
Overgrown shrubs pruned

Preparing to Sell
PREPARING TO SELL

Preparing to Sell
Put Your Property’s Best Face Forward
First Steps
QQ
QQ
QQ
QQ

QQ

QQ

QQ

QQ

Clean windows, walls and bathrooms
Paint walls in need of a fresh coat
Fix worn woodwork
Create look of large storage areas and utility spaces
by removing unnecessary items and neatly organizing
kitchen cup boards, bathroom cabinets, garage,
basement and attic
Make closets appear adequate by properly hanging
clothes and placing shoes, hats and other items in an
orderly fashion; remove items if necessary
Spend a few hours fixing up things that could
potentially detract from your home’s value; i.e.,
prospective buyers see dripping faucets and think you
home has faulty plumbing
Fix loose doorknobs, sticking drawers, warped cabinet
doors, holes in screens, windows that don’t work etc.
Make sure your appliances work

Maintain for each showing
QQ
QQ

QQ
QQ
QQ

Exterior of home should have ‘curb appeal’
Keep lawn mowed and edged, shrubs trimmed, flower
bed cultivated.
Sweep or remove snow and ice from the walkway
Pick up lawn tools, toys and newspapers
Clean up after pets

Interior
QQ
QQ
QQ
QQ
QQ

QQ

Pick up toys and shoes
Make beds and put clothes away
Tidy up bathrooms; set out ‘show’ towels
Do a quick dusting
Give carpets a once-over with the vacuum;
straighten rugs
Empty wastebaskets
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Showing Your Home

Prior to Showing
General
Open window coverings
Remove clutter
Vacuum floors
Clear & wipe counters
Snow removed from driveway
Snow removed from walkways
All lights turned on
Fresh flowers
Bedrooms
Beds made
Laundry put away
Floor free from clutter

Toilet clean
Counters clear and clean

Lawn
Lawn mowed recently
Beds weeded & edged
Kitchen
Clear & wipe counters
Take out trash
Remove all clutter
Dining Room
Set table for guests

Bathrooms
Guest towels out
Trash removed

Through the Buyer’s Eyes

Follow these steps for your house to look its best for broker previews, buyer showings and open houses. Home
enhancements can more than pay for themselves in stronger offers from buyers. Remember, look at your house
through the buyer’s eyes.

Atmosphere
QQ

QQ

QQ
QQ

Open drapes and shades and turn on all lights to make
your house look light and bright; open windows to
freshen rooms
Set a comfortable temperature; cool in summer, warm
in winter
Turn off television; play soft background music
Keep pets out of the way; make sure all pet areas
including litter box are clean and free of odor; use air
freshener if necessary

Added Touches
QQ

QQ
QQ

Prepare tables with flowers and place settings; set out
game or coffee table book
Start a fire in your fireplace on a chilly day
Create pleasant aroma with fresh baked cookies or
bread
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Special Tips for Showings
QQ

QQ

QQ

Secure jewelry, cash, prescription medications and
other valuables
It is usually best if you can leave while your house
if being shown; if you’re home, don’t follow the
sales associates around-they know their buyers and
can best emphasize the most fitting features of your
home. Please save all business cards of sales associates
who show your property. If people who are not
accompanied by an agent ask to see your property
please refer them to us; we will pre-screen them
Don’t discuss price, terms, possession or other factors
with buyers. Refer them to us. We are better able to
bring the negotiation to a favorable conclusion as
intermediary third parties. It is also not a good idea to
try to dispose of furniture to a prospect before an offer;
again leave that to us

Moving Checklist

Moving Checklist
Send change of address to:
Post Office
Charge Accounts
Subscriptions
Friends
Relatives

Make arrangements with the moving company
Disconnect utilities, get refunds for any deposits
made, and advise where final bills are to be sent
Water
Gas/Electric
Trash
Cable TV
Phone

Transfer memberships
Church
Clubs
Civic Organizations
Notify insurance companies
Health
Life
Auto
Home Owners
Check with insurance agent on coverage of life, car and
household goods en route to new home
Obtain school records for kids
Obtain legal records

Cancel deliveries
Milk
Papers
Other

Check to see if your will must be rewritten when
moving across state lines

Transfer bank accounts
Checking
Savings
Safe Deposit Box

Obtain medical records
General Practitioner
Dentist
Optometrist
Other Doctor

Have bank recommend affiliate in new city

Have drug prescriptions refilled

Leave keys and any necessary legal papers with
your Realtor
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Home Buying Process

Steps in the
Home Buying Process
QQ
QQ
QQ
QQ
QQ
QQ
QQ
QQ

Meet with Lender to get pre-qualified
Meet with me & view homes
Select home
Write an offer & submit earnest money
Negotiate counter-offers
Title search & commitment
Obtain a home inspection
Negotiate repairs with seller
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QQ
QQ
QQ
QQ
QQ
QQ
QQ

Complete loan process and order appraisal
Loan package submitted to underwriting
Loan approval
Settlement Statement received
Final walk-through
Closing
Move In

Providing
Mortgage Services to
The Denver Metro Area
 Over 3000 Mortgages Closed
 Great Customer Service
 Trusted Industry Professional
 BBB A+ Accredited Business

T.J. Rubley
303 601 5271

 15+ Years of Experience

CO 100025710
NMLS 282523

email: tjr@accessequitycorp.com
www.accessequitycorp.com

Earning Your Business One
Mortgage Loan at a Time!
Pamela McGargill

Mortgage Loan Originator, NMLS # 514802

Cell: 303-847-5678
pmcgargill@ameriprohomeloans.com
http://pmcgargill.ameriprohomeloans.com
This is not a commitment to lend or an offer to extend credit. All loans are subject to qualification and approval. Not all borrowers will qualify. Other terms and conditions may
apply. CO: Regulated by the Division of Real Estate. CA: Licensed by the Department of Business Oversight under the California Residential Mortgage Lending Act. AZ Company
License BK0921843. AmeriPro Funding, Inc. NMLS 131699 dba AmeriPro Home Loans®, 8400 E. Crescent Pkwy, Suite 250, Greenwood Village, CO 80111
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Home Buying Process

Home Inspections and Why
You Should Obtain One
Home inspections are a routine part of nearly every residential purchase, whether a resale or a new-construction home.
It’s important to make sure you know exactly what you’re buying. A thorough home inspection greatly reduces the
possibility of unpleasant surprises later. Having the property inspected is the buyer’s right and responsibility. The cost
varies depending on the size and features of the property.
RE/MAX Alliance recommends the following minimum standards when choosing an inspector:
QQ Membership in ASHI (American Society of Home
QQ Errors & Omissions Insurance.
QQ Written report at the time of inspection.
Inspectors) and adherence to its Standards of Practice
and Code of Ethics.

After Finding Your Home:
The Home Inspection
Your inspection report should include the following:
QQ
QQ

QQ
QQ
QQ

QQ
QQ

QQ

QQ

Foundations, basements and structures.
Basement floor and walls, proper drainage and
ventilation, evidence of water seepage.
Exterior siding, windows, and doors.
Porches, patios, decks and balconies.
Roof type, material and condition, including gutters
and downspouts.
Interior plumbing system.
Hot-and-cold water system, the waste system and sewage
disposal, water pressure and flow, and hot-water equipment.
Electrical system including type of service, number of
circuits, type of protection, outlet grounding and the
load balance.
Central heating system - energy source, type of cooling
equipment, capacity, and distribution.

QQ
QQ
QQ
QQ

QQ
QQ

QQ

QQ

QQ

Interior walls, ceilings, floors, windows, and doors.
Stairways, cabinets, and counter tops.
Attic, including structure, insulation, and ventilation.
Fireplace - chimney, damper, and masonry, and all
functionality and components of a gas insert.
Garage - doors, walls, floor, opener.
Built-in appliances; dishwasher, range, microwave,
refrigerator and washer and dryer, if included.
Ground slope away from foundation, condition of
walks, steps, and driveway.
Radon levels (if you choose to pay the additional cost
for the test).
Most have vivid photos and tips for home
maintenance.

Your home inspector may recommend a more detailed examination of a something by a licensed contractor, like the
roof, furnace or foundation.
You might question the necessity of an inspection on a new built home. However, realize that even though city
inspectors have passed certain phases of the construction process according to building code and the home has received
a certificate of occupancy, there could be numerous small items that you’ll discover later that you wish someone had
pointed out to you. There is also the possibility that the city inspector missed something.
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INSPECTIONS & RADON MITIGATIONS
(303) 974-7661 • AxiumForAgents.com

HERE TO HELP
ENSURE YOUR HOME
IS A HEALTHY HOME!
TRAINED, CERTIFIED, INSURED, & TRUSTED

SERVICES

• Buyer Inspections
• Pre-Listing Inspections
• Radon Testing
• Radon Mitigations
• Mold Inspections
• Commercial Inspections
• Well-Water Inspections
• EMF Inspections
• Wood-destroying
Organism Inspections

WHY US?

• 110% Best Price Guarantee
• Next Day Reports
• Quick and Easy Scheduling
• Trained, Certified, Insured, and Trusted
• Free Quote with No Surprise Charges
• Listed and Preferred with the State of Colorado

$35 off
ALL INSPECTION
SE RVICES

Quality and Integrity
Commercial/Residential Roofing
• New Construction Roofing
• Residential Re-roofing
• Residential Repair
• Commercial Roofing
• Commercial Repairs

First Class Customer Service

303-630-9356
www.Pro356Contracting.com
Locally Owned & Operated
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Home Buying Process

Working Relationships
Defined
Buyer’s Agent:

A buyer’s agent works solely on behalf of the buyer to promote the interests of the buyer with the utmost good faith,
loyalty and fidelity. The agent negotiates on behalf of and acts as an advocate for the buyer. The buyer’s agent must
disclose to potential sellers all adverse material facts actually known by the buyer’s agent including the buyer’s financial
ability to perform the terms of the transaction and if a residential property, whether the buyer intends to occupy the
property. A separate written buyer agency agreement is required which sets forth the duties and obligations of the
broker and the buyer.

Seller’s Agent:

A seller’s agent (or listing agent) works solely on behalf of the seller to promote the interests of the seller with the
utmost good faith, loyalty and fidelity. The agent negotiates on behalf of and acts as an advocate for the seller. The
seller’s agent must disclose to potential buyers all adverse material facts actually known by the seller’s agent about the
property. A separate written buyer agency agreement is required which sets forth the duties and obligations of the
broker and the seller.

Transaction-Broker:

A transaction-broker assists the buyer or seller or both throughout a real estate transaction by performing terms of any
written or oral agreement, fully informing the parties, presenting all offers and assisting the parties with any contracts,
including the closing of the transaction without being an agent or advocate for any of the parties. A transaction-broker
must use reasonable skill and care in the performance of any oral or written agreement, and must make the same
disclosures as agents about all adverse material facts actually known by the transaction-broker concerning a property or
a buyer’s financial ability to perform the terms of a transaction and if a residential property, whether the buyer intends
to occupy the property. No written agreement is required.

Customer:

A customer is a party to a real estate transaction with whom the broker has no brokerage relationship because such
party has not engaged or employed the broker, either as the party’s agent or as the party’s transaction-broker.
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Home Buying Process

Negotiating A Contract
Now that you’ve found your dream home, what is the next step?

First, we’ll sit down and work up an offer, otherwise known as a contract. You will want to review it carefully to be sure
it states your terms exactly, how much you want to offer, and any applicable contingencies. Once you, as the buyer, and
the seller reach an agreement and sign an offer reflecting that agreement, you have a legally binding contract.
Before we get out the pens and pencils, it is important to be aware of the possible scenarios that can arise while
negotiating with a seller: The seller can accept your offer, reject your offer, or execute a counter offer. Don’t be surprised
if you and the seller initially do not see eye-to-eye on every issue. The seller may deliver back to you a counter offer
modifying certain terms that were not acceptable. Typical counter offers include modifications of the purchase price,
closing date, possession date, and/or inclusions, although any term(s) of the contract can be countered. You will then
have to decide whether the new terms will be acceptable to you.
Generally, you are in a stronger bargaining position if you have already been pre-approved for a mortgage, are not
selling a house at the same time, and have not loaded your offer with contingencies. If we are experiencing a “seller’s
market,” you may have to offer at least the list price and possibly more to come in at the top among multiple buyer
offers. Your offer will need to be accompanied by earnest money as well as a letter from your lender indicating your
qualification to purchase. Earnest money typically equals between 1% and 3% of the purchase price. Not only does
earnest money indicate your sincere interest in buying but also is often necessary for a contract to be legally binding.
Your earnest money will be credited to you at closing or returned to you if the contract is terminated in accordance
with its terms.
When an agreement is reached on all the issues, and both the seller and you as the buyer have signed the offer, you
are both under a legally binding contract. The search is over and now it’s time to take the necessary steps to ensure the
smooth and successful closing: 1) order title insurance; 2)hire a professional home inspector; and 3) order an appraisal.
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Things To NOT Do
QQ
QQ
QQ

QQ
QQ
QQ

QQ
QQ

QQ
QQ

QQ
QQ
QQ
QQ
QQ
QQ

QQ

QQ

QQ

QQ

QQ

QQ
QQ
QQ

QQ
QQ
QQ

QQ

Don’t quit or change your job
Don’t buy any large ticket items (five dollars or more!)
Don’t make “David Copperfield” deposits (all funds
need to be traceable)
Don’t talk to Sellers directly (loose lips sink ships)
Not getting a gift letter and a bank statement for funds
Not telling the person who is giving you the gift that
you will probably need a gift letter and some proof
Not telling me if you are allergic to animals
Not being honest with the lender about child support,
alimony, wage garnishments or other payroll reduction
Making a major purchase (like $5.00 or more)
Getting advice from a buying committee that has not
purchased in the last year (the rules change almost daily)
Waiting to see everything else that is on the market
Don’t trash the property in front of the owners
Calling the other agent on “For Sale” signs
Attending open houses and new construction without me
Not telling me if you have a house to sell
Delaying paperwork because you are irritated by the
number of request from the Mortgage Company
Finding a lender on the internet that offers a 0.001
interest rate
Not realizing it is possible to find what you are looking
for the very first day you go out (this does happen ... )
Going home to sleep on it (in a hot market, if you
sleep on it, you might not get to sleep in it)
Waiting to find the absolute PERFECT house. You
will always be limited by income, zoning, inventory at
the time, and/or legislation and or property taxes.
80/10/10 Rule: if you find a house that has 80% of
what you are looking for, 10% of things you can change
and 10% of things you can live with, it’s a keeper.
Do not co-sign for even a candy bar!
Don’t schedule a vacation before closing (especially a cruise)
Don’t order Direct TV, Cable, Telephone or any utility
that will pull a credit report unless you want to write
to the mortgage company a letter of explanation
Don’t change your name during the mortgage process
Not being up front with your loan officer
Not realizing the clock starts ticking from the time the
loan officer get the contract, not the date it was written)
Need a letter of explanation
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QQ
QQ
QQ

QQ

QQ
QQ

QQ

QQ
QQ
QQ
QQ

QQ

QQ

QQ

QQ

QQ

QQ
QQ
QQ

QQ

QQ

QQ

Unreasonable expectations
Not getting a home warranty
Giving away your negotiation power by speaking in
the house (always assume you are being recorded)
Posting your real estate thoughts on social media sites
(If you are savvy, this can easily be viewed)
Not getting a home inspection
Not being FULLY approved BEFORE you go looking
(nothing hurts as much as finding the house you love
and you loose it when someone else beats you to it
because you were not completely ready)
Believing what you see on HGTV and reality
television (the majority of that stuff is scripted)
Not telling me what is MOST important to you
Calling at the very last minute to cancel appointments
Using a 100% Online Lender
Not telling your lender if you loose your job before
closing
Do not go window shopping and let people pull your
credit
If it can’t be written on the front page of the contract
because its being done “under the table”, it is probably
mortgage fraud
Do not look at a short-sale if you need to move
immediately
Do not consider a short-sale if you need to be in
control of the process
You will not be told how much money to bring to
closing until the day of your closing and many times
only hours or minutes before the closing
The dates on your contract could change multiple times
You will become anxious or nervous
You will become irritated or annoyed about frequent
and last minute paperwork request, with seemingly
impossible deadlines
The buyer will negotiate 2-5 times on this transaction.
They will negotiate the purchase price, the inspection,
potentially the appraisal, the final walk-thru
You will want to tell your friends and family about
your experience on social media sites - Don’t!
The Mortgage company will most likely pull another
credit report on you days before or even the day of closing

Community Involvement

Community Involvement
Children’s Miracle Network
QQ

QQ

Children’s Miracle Network and RE/MAX are joined by their desire to provide local community hospitals with
modern tools and information. Since RE/MAX became the exclusive real estate sponsor of Children’s Miracle
Network in 1992, RE/MAX Associates have raised over $100 million for the cause.
RE/MAX Alliance is the number one contributing real estate organization in the Rocky Mountain
Region, where 100% of our donations stay in the local community, benefiting Children’s
Hospital and National Jewish Research Center. In 2014, the Annual RE/MAX Alliance Golf
Tournament raised over $115,000 to benefit the Children’s Miracle Network. Learn more at www.
alliancegolfforkids.com or scan the QR code.
To learn more go to www.childrensmiraclenetwork.org

millions of kids overcome diseases and injuries of every kind.

Miracle Home® Program

medical care, life-saving research and preventative education to help

Each year the 170 Children’s Miracle Network hospitals provide the ﬁnest

and improving the lives of children by raising funds for children’s hospitals.

QQ

Children’s Miracle Network is a non-proﬁt organization dedicated to saving

QQ

The Miracle Home® Program, exclusive to RE/MAX, allows an Associate to
donate a portion of every transaction to Children’s Miracle Network.
Traditionally, RE/MAX Alliance Associates raise over $135,000 annually

In your honor...

a gift has been made!

mpact. make one.
Whether you run, walk or stroll, discover with every step
your power to change the world. Join the Susan G. komen
Race for the cure® and the movement that started it all.
together, we promise to end breast cancer forever.

walk with us

Susan G. Komen for the Cure®
Sold for the Cure®
QQ

• RegisteR today! • 1-877 go komen • www.komen.org

©2009 Susan G. komen for the cure®

The Sold for the Cure® program gives RE/MAX offices and Associates a way to support Susan G. Komen for the
Cure® and its vision of a world without breast cancer. RE/MAX Affiliates can designate homes as Sold for the Cure
properties and make contributions to Susan G. Komen for the Cure with each closed transaction.
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BE A PART
OF A MIRACLE.

MARIA, 6 YEARS OLD
BRAIN INJURY PATIENT

60
Miracles Every Minute
In the time it takes to read this, RE/MAX Associates will help Children’s Miracle Network Hospitals provide:

3 heart surgeries
4 cancer treatments
23 children with emergency care
Countless hugs and smiles
RE/MAX is the exclusive real estate sponsor of Children’s Miracle Network Hospitals, an alliance of 170 children’s hospitals
providing state of the art and life-saving care. Visit remax.com. It only takes a minute to make a miracle.

Each office independently owned and operated.

Kim Pitaniello

RE/MAX ALLIANCE
5350 S ROSLYN #150
GREENWOOD VILLAGE, CO 80111
OFFICE - 303-773-3885
DIRECT - 303-850-1882
kim@kimpit.net

720CallKim.com

